WOODBURN MULTI-FAMILY

DEVELOPMENT

119 N PACIFIC HWY WOODBURN OR 97071

SMU wiesie

Foundation & Grading permits approved,
providing ability to break ground upon closing
Vertical building permits applied for while
excavation & site prep work is being completed.

ODOT ‘approach upgrade’ is approved & Bond to
be released to buyer upon closing.

Potential for Urban Renewal credits. Buyer due
diligence with City of Woodburn.

5 minute commute to I-5 & Amazon's newly
built fulfilment center.

Woodburn’s population projected to grow an
estimated 30% by 2030.
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35-UNIT FULLY ENTITLED DEVELOPMENT PROJECT
119 N PACIFIC HWY WOODBURN OR 97071

Unlock the full potential of this prime development opportunity in Woodburn, Oregon, where 1.42
acres of land offer endless possibilities for creating a thriving community. With an existing approved
project for 35 units, this property presents the unique opportunity to seamlessly modify the plan,

optimizing for efficiency and value.

The current approved project, designed by Studio 3 Architecture, comprises a mix of 18 spacious
2-bedroom, 1-bathroom units and 17 inviting 3-bedroom, 2-bathroom units. Highway 99 frontage high
visibility & traffic count which create a multitude of additional Commercial development opportunities
on this MUV zoned parcel! What's more, Woodburn’'s growing workforce, stimulated by the completion
of Amazon's new fulfillment center, presents a significant opportunity for residential development. The
city's population is expected to grow by over 30% by 2030, indicating strong demand for housing options.
This development is strategically positioned to meet this increasing demand, offering an attractive living

space for residents seeking modern, convenient, and affordable accommodations.

Additionally, with Woodburn’s vibrant community and proximity to major transportation routes, residents
will enjoy easy access to employment opportunities, shopping centers, dining options, and recreational
facilities. This makes the property an ideal choice for those looking to enjoy the best of both worlds: a

peaceful residential retreat with all the conveniences of city living.

With the perfect blend of location, design, and market demand, this development opportunity is primed
for success. Don't miss your chance to be part of Woodburn’s exciting growth story. Contact us today to
learn more about this exceptional investment opportunity and secure your place in Oregon'’s thriving real
estate market.

Architecture by Studio 3
Engineering by AAI Engineering

$1100,000

35 UNITS

(PROPOSED)

SPACIOUS
FLOOR PLANS

MODERN
AMENITIES INCLUDE




35-UNIT FULLY ENTITLED DEVELOPMENT PROJECT
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FLOOR PLAN — LEVEL 1
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FLOOR PLAN — LEVELS 2 & 3
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EXTERIOR

EAST ELEVATION ELEVATION NOTES:

E[ FIBER CEMENT LAP SIDING.,

VERTICALLY ORIENTED PROFILED METAL PANEL.
E VERTICAL WOOD SIDING.

E[ TRIM, PAINT FINISH,

E[ VINYL WINDOW,

E WOOD FASCIA BOARD W/ PRE-FINISH METAL
FLASHING.

STAIRWAY,

WOOD FRAMED AWNING.

ASPHALT COMPOSITION ARCHITECTURAL SYTLE
SHINGLE ROOF, CITY REQUIRES *CERTIFIED
PERFORMANCE OF AT LEAST 25 YEARS®.

FIBERGLASS PATIO DOOR.

E WOOD FRAMED BALCONY.

NORTH ELEVATION




EXTERIOR

WEST ELEVATION ELEVATION NOTES:

E[ FIBER CEMENT LAP SIDING.,

VERTICALLY ORIENTED PROFILED METAL PANEL.
E VERTICAL WOOD SIDING.
E[ TRIM, PAINT FINISH,

E[ VINYL WINDOW,

E WOOD FASCIA BOARD W/ PRE-FINISH METAL
FLASHING.

STAIRWAY,

WOOD FRAMED AWNING.

ASPHALT COMPOSITION ARCHITECTURAL SYTLE
SHINGLE ROOF, CITY REQUIRES *CERTIFIED
PERFORMANCE OF AT LEAST 25 YEARS®.

FIBERGLASS PATIO DOOR.

E WOOD FRAMED BALCONY.

SOUTH ELEVATION

130178 378 P 675 L P, o218 P 351 58" P 28z
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INITIAL AGENCY DISCLOSURE PAMPHLET

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to consumers. Real
estate brokers and principal real estate brokers are required to provide this information to you when they
first contact you. A licensed real estate broker or principal broker need to provide the pamphlet to a party

who has, or may be reasonably assumed to have, received a copy of the pamphlet from another broker.

This pamphlet is information only. Neither the pamphlet nor its delivery to you may be interpreted as
evidence of intent to create an agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships

An “agency” relationship is a voluntary legal relationship in which a licensed real estate broker or principal

broker (the “agent” agrees to act on behalf of a buyer or a seller (the “client”) in a real estate transaction.
Oregon law provides for three types of agency relationships between real estate agents and their clients:

Seller’s Agent - Represents the seller only.
Buyer's Agent - Represents the buyer only.

Disclosed Limited Agent - Represents both the buyer and seller, or multiple buyers who want to
purchase the same property. This can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real estate
transaction must be acknowledged at the time an offer to purchase is made. Please read this
pamphlet carefully before entering into an agency relationship with a real estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about their clients.

“Confidential information” is information communicated to a real estate licensee or the
licensee’s agent by the buyer or seller of one to four residential units regarding the real
property transaction, including but not limited to price, terms, financial qualifications or
motivation to buy or sell. “Confidential information” does not mean information that:

(1) The buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the seller, or
the seller instructs the licensee or the licensee’s agent to disclose about the seller to the buyer; and

(2) The licensee or the licensee’s agent knows or should know failure to
disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent represents only the seller
unless the seller agrees in writing to allow the agent to also represent the buyer. An agent
who represents only the seller owes the following affirmative duties to the seller, the
other parties and the other parties’ agents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the
parties in a timely manner without regard to whether the property is subject to a
contract for sale or the buyer is already a party to a contract to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to a party;
A seller’s agent owes the seller the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the seller;

(3) To be loyal to the seller by not taking action that is adverse or
detrimental to the seller’s interest in a transaction;

(4) Todisclose in a timely manner to the seller any conflict of interest, existing or contemplated;

(5) To advise the seller to seek expert advice on matters related to the
transaction that are beyond the agent's expertise;

(6) To maintain confidential information from or about the seller except under subpoena
or court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find a
buyer for the property, except that a seller’s agent is not required to seek additional
offers to purchase the property while the property is subject to a contract for sale.

Duties and Respons:i es of a Buyer’s Agent

An agent, other than the seller’'s agent, may agree to act as the buyer's agent only. The buyer’s agent is not representing the seller, even if
the buyer's agent is receiving compensation for services rendered, either in full or in part, from the seller or through the seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer, the
other parties and the other parties’ agents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in a timely manner without regard to
whether the property is subject to a contract for sale or the buyer is already a party to a contract to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to a party;

A buyer’s agent owes the seller the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To accountin a timely manner for money and property received from or on behalf of the buyer;

(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the seller’s interest in a transaction;

(4) Todisclose in a timely manner to the buyer any conflict of interest, existing or contemplated;

(5) To advise the buyer to seek expert advice on matters related to the transaction that are beyond the agent’s expertise;

(6) To maintain confidential information from or about the buyer except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find property for the buyer, except that a buyer's
agent is not required to seek additional properties for the buyer while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed
in *7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other
prospective buyers without breaching any affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent’s expertise, including but
not limited to investigation of the condition of the property, the legal status of the title or the seller’s past conformance with law.

Duties and Responsi es of an Agent Who Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple
buyers who want to purchase the same property, only under a written

“Disclosed Limited Agency Agreement” signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients;

(1) Tothe seller, the duties listed above for a seller's agent;

(2) To the buyer, the duties listed above for a buyer's agent; and

(3) To both buyer and seller, except with express written permission of the respective person, the duty not to disclose to the other person:
(a) That the seller will accept a price lower or terms less favorable than the listing price or terms;
(b) That the buyer will pay a price greater or terms more favorable than the offering price or terms; or
(c) Confidential information as defined above.

Unless agreed to in writing, an agent has not duty to investigate matters that are outside the scope of the agent’s expertise.

When different agents associated with the same principal broker (a real estate licensee who supervises other agents) establish agency relationships with
different parties to the same transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer and seller. The other agents
continue to represent only the party with whom the agents have already established an agency relationship unless all parties agree otherwise in writing.
The principal real estate broker and the real estate licensees representing either seller or buyer shall owe the following duties to the seller and buyer:

(1) Todisclose a conflict of interest in writing to all parties
(2) Totake no action that is adverse or detrimental to either party’s interest in the transaction; and
(3) To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or should
know that failure to disclose would constitute fraudulent misrepresentation.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in *7) can
only be waived by written agreement between seller and agent. Under Oregon law, a seller's agent may show
properties owned by another seller to a prospective buyer and may list competing properties for sale without
breaching any affirmative duty to the seller. Unless agreed to in writing, an agent has no duty to investigate
matters that are outside the scope of the agent’s expertise, including but not limited to investigation of

the condition of the property, the legal status of the title or the seller’s past conformance with law.

You are encouraged to discuss the above information with the licensee delivering this pamphlet to you. If you intend for that licensee, or any
other Oregon real estate licensee, to represent you as a Seller's Agent, Buyer’s Agent, or Disclosed Limited Agent, you should have a specific
discussion with the agent about the nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a licensee
your agent without the licensee’s knowledge and consent, and an agent cannot make you a client without your knowledge and consent.

Revised 9/9/2013
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3625 RIVER ROAD N, SUITE 250 | KEIZER, OR 97303
937-1 GEARY ST SE | ALBANY, OR 97322
7412 SW BEAVERTON HILLSDALE HWY, SUITE 203 | PORTLAND, OR 97225

The information included in this document has been obtained from sources we believe to be reliable. While we do not doubt its accuracy, we have not verified it and cannot make any guarantee,
warranty or representation about it. It is your responsibility to independently confirm its accuracy and completeness. Any projections, opinions, assumptions, or estimates used are for example only and
may not accurately represent the current or future performance of the property. The value of any proposed transaction to you depends on tax and other factors which should be evaluated by your tax,
financial and legal advisors. You and your advisors should conduct a careful, independent investigation of the property to determine to your satisfaction the suitability of the property for your needs.
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