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CONFIDENTIALITY & DISCLAIMER

All materials and information received or derived from SMI Real Estate its directors, officers, agents, advisors, affiliates and/or any third party sources are provided

without representation or warranty as to completeness, veracity, or accuracy, condition of the property, compliance or lack of compliance with applicable governmental
requirements, developability or suitability, financial performance of the property, projected financial performmance of the property for any party’s intended use or any and all
other matters.

Neither SMI Real Estate its directors, officers, agents, advisors, or affiliates makes any representation or warranty, express or implied, as to accuracy or completeness of the
any materials or information provided, derived, or received. Materials and information from any source, whether written or verbal, that may be furnished for review are not
a substitute for a party’s active conduct of its own due diligence to determine these and other matters of significance to such party. SMI Real Estate will not investigate or
verify any such matters or conduct due diligence for a party unless otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and to conduct their own inspections and investigations
including through appropriate third party independent professionals selected by such party. All financial data should be verified by the party including by obtaining and
reading applicable documents and reports and consulting appropriate independent professionals. SMI Real Estate makes no warranties and/or representations regarding
the veracity, completeness, or relevance of any financial data or assumptions. SMI Real Estate does not serve as a financial advisor to any party regarding any proposed
transaction. All data and assumptions regarding financial performance, including that used for financial modeling purposes, may differ from actual data or performance.
Any estimates of market rents and/or projected rents that may be provided to a party do not necessarily mean that rents can be established at or increased to that level.
Parties must evaluate any applicable contractual and governmental limitations as well as market conditions, vacancy factors and other issues in order to determine rents
from or for the property.

Legal questions should be discussed by the party with an attorney. Tax questions should be discussed by the party with a certified public accountant or tax attorney.
Title questions should be discussed by the party with a title officer or attorney. Questions regarding the condition of the property and whether the property complies
with applicable governmental requirements should be discussed by the party with appropriate engineers, architects, contractors, other consultants and governmental
agencies. All properties and services are marketed by SMI Real Estate in compliance with all applicable fair housing and equal opportunity laws.
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10 UNIT MULTIFAMILY INVESTMENT $1,650,000

1348-1366 12TH ST SE, SALEM, OR 97302

6.55%

PROPERTY OVERVIEW

This 10-unit complex was completely renovated in 2017. 100% occupied & attaining solid rents
on a good unit mix. In place property management. Assumable financing for a qualified _| O U N |TS
purchaser. Fixed rate at 4.030%. Loan matures in 2032. Two minutes from Willamette University
and just five minutes from Salem Center Mall and Salem'’s vibrant down-town district.

PROPERTY HIGHLIGHTS

- New 30-year roof & new gutters installed - All new vinyl and carpet flooring installed 7, 586
- All new double pane energy efficient . All new tubs and bathroom sinks installed
windows & blinds installed Al umbing | led
. new plumbing installe
- All new siding installed 0326

. . . - All new electrical installed
- All new insulation, drywall and paint

- All new energy efficient appliances installed » Property is located in an Opportunity Zone

CG

- All new efficiency faucets and toilets installed - Community courtyard & open space
- All new fixtures installed - 10 onsite parking spaces and
- All new doors & locks installed street side parking

- All new cabinetry & counter tops installed - Coin operated laundry facilities



FINANCIAL ANALYSIS

Investment Summary

Unit Mix & Monthly Scheduled Income

Price $1,650,000
Year Built 1945
Units 10
Price/Unit $165,000
RSF 7,586
Price/RSF $217.51
Lot Size 0.32 acres
Floors 2
APN R96846
Cap Rate 6.55%
GRM 10.18
Financing Summary
Loan 1 (Fixed) $928,000
Initial EqQuity $722,000
Interest Rate 4.03%
Term 26 years
Monthly Payment $4,804
DCR 1.87

Type Units Actual Total
1+1 7 $1,244 $8,705
2+1 2 $1,374 $2,747
3+1 1 $1,845 $1,845
Totals 10 $13,297
Annualized Income
Description Actual
Gross Potential Rent $159,564
- Less: Vacancy ($4,787)
+ Misc. Income $2,520
Effective Gross Income $157,297
- Less: Expenses ($49,213)
Net Operating Income $108,084
- Debt Service ($57,653)
Net- Cash Flow after Debt $50,430
Service
+ Principal Reduction $20,633
Total Return $71,064
Annualized Expenses
Description Actual
Building Insurance $8,125
Turnover $4,295
Grounds Maintenance $2,500
Fire Alarm Monitoring $398
Janitorial/Cleaning $2,172
Maintenance/Repairs $4,733
Management Fees $9,213
Reserves - $250/Unit $2,500
Taxes - Real Estate $7,422
Trash Removal $2,886
Utility - Water & Sewer $4,969
Total Expenses $49,213
Expenses Per RSF $6.49
Expenses Per Unit $4,921
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ADVISOR BIO

PROFESSIONAL BACKGROUND

Brandon Whitehead has been a real estate professional
— - in the multifamily brokerage industry since 2016.

/v\ Prior to becoming a real estate professional, Brandon acquired
experience in the commercial and residential construction
industry. His eye for detail and expedience lead him to becoming
material and crew foreman in the construction industry.

Brandon has experience completing market research,
property analysis, due diligence and transaction
management. He has also successfully completed
transactions regarding Commercial and LIHTC properties.

Working in the family brewery operation for over 16 years,
Brandon has extensive experience in the brewery and
restaurant industry. He honed his sales skills being a lead
salesman for an established brewing company.

Brandon is currently studying to become a Principal Broker in
Oregon. He is currently a licensed Broker in Oregon and Washington.

OR License N0.200804138
WA License No. 139226

BRANDON WHITEHEAD

503.551.8901 503.390.6060
BRANDON.WHITEHEAD@SMIRE.COM



OREGON REAL ESTATE AGENCY

Initial Agency Disclosure Pamphlet

Consumers: This pamphlet describes the legal obligations of Oregon
real estate licensees to consumers. Real estate brokers and principal
real estate brokers are required to provide this information to you at first
contact as required by Oregon Administrative Rule (OAR) 863-015-0215.

This pamphlet is informational only. Neither the pamphlet nor its
delivery to you may be interpreted as evidence of intent to create an
agency relationship between you and a broker or a principal broker.

Fair Housing Statement

Oregon's laws protect you from being treated differently because of
your race, color, religion, sex, national origin, source of income, domestic
violence survivor status, marital status, sexual orientation, or gender
identity, or whether you have kids or a disability.

If you think you are being discriminated against when looking for a home
or applying for home financing, you can file a complaint with the Oregon
Bureau of Labor and Industries at https://complaints.boli.oregon.gov.

Real Estate Agency Relationships

An “agency” relationship is a voluntary legal relationship in which a
licensed real estate broker or principal broker (the “agent”) agrees to act
on behalf of a buyer or a seller (the “client”) in a real estate transaction.
Oregon law provides for three types of agency relationships between real
estate agents and their clients:

« Seller's Agent — Represents the seller only.

« Buyer’s Agent — Represents the buyer only.

. Disclosed Limited Agent — Represents both the buyer and seller,
or multiple buyers who want to purchase the same property. This
can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and their
agents in a real estate transaction must be acknowledged at the time
an offer to purchase is made. Please read this pamphlet carefully before
entering into an agency relationship with a real estate agent.

Definition of “Confidential Information”
Generally, agents must maintain confidential information about their
clients.

“Confidential information” is information communicated to a real estate
agent by the buyer or seller of one to four residential units regarding
the real property transaction, including but not limited to price, terms,
financial qualifications or motivation to buy or sell.

“Confidential information” does not mean information that:

The buyer instructs the agent to disclose about the buyer to the
seller, or the seller instructs the licensee or the licensee's agent to
disclose about the seller to the buyer.

The agent knows or should know failure to disclose would constitute
fraudulent representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement (seller representation agreement), an
agent represents the seller only. A listing agreement must be entered
into prior to the agent acting on behalf of the seller in offering the real
property for sale or in finding and obtaining a buyer.

An agent who represents only the seller owes the following affirmative
duties to the seller, the other parties, and the other parties’ agents
involved in a real estate transaction:

1. Todeal honestly and in good faith;

2. To present all written offers, notices and other communications to
and from the parties in a timely manner without regard to whether
the property is subject to a contract for sale or the buyer is already a
party to a contract to purchase; and

3. Todisclose material facts known by the agent and not apparent or
readily ascertainable to a party.

A seller's agent owes the seller the following affirmative duties:

1. To exercise reasonable care and diligence;

2. To accountin atimely manner for money and property received
from or on behalf of the seller;

3. To be loyal to the seller by not taking action that is adverse or
detrimental to the seller’s interest in a transaction;

4. Todisclose in a timely manner to the seller any conflict of interest,
existing or contemplated;

5. To advise the seller to seek expert advice on matters related to the
transaction that are beyond the agent’s expertise;

6. To maintain confidential information from or about the seller except
under subpoena or court order, even after termination of the agency
relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good
faith effort to find a buyer for the property, except that a seller’s
agent is not required to seek additional offers to purchase the
property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7).
The affirmative duty listed in (7) can only be waived by written agreement
between seller and agent.

Under Oregon law, a seller's agent may show properties owned by
another seller to a prospective buyer and may list competing properties
for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters
that are outside the scope of the agent’s expertise, including but not
limited to investigation of the condition of property, the legal status of the
title or the seller’s past conformance with law.

Duties and Responsibilities of a Buyer’s Agent

Under a written buyer representation agreement, an agent represents
the buyer and the buyer’s interests only, regardless of the source of
compensation. A representation agreement must be entered into before,
or as soon as reasonably practicable after, the licensee has started efforts
to assist the buyer in purchasing property or in identifying property for
purchase.

An agent who represents only the buyer owes the following affirmative
duties to the buyer, the other parties, and the other parties’ agents
involved in a real estate transaction:

1. Todeal honestly and in good faith;

2. To present all written offers, notices and other communications to
and from the parties in a timely manner without regard to whether
the property is subject to a contract for sale or the buyer is already
a party to a contract to purchase; and

3. Todisclose material facts known by the agent and not apparent or
readily ascertainable to a party.

A buyer's agent owes the buyer the following affirmative duties:

1. To exercise reasonable care and diligence;

2. Toaccountin a timely manner for money and property received
from or on behalf of the buyer;

3. To be loyal to the buyer by not taking action that is adverse or

detrimental to the buyer’s interest in a transaction;

4. Todisclose in a timely manner to the buyer any conflict of interest,
existing or contemplated;

5. To advise the buyer to seek expert advice on matters related to the
transaction that are beyond the agent'’s expertise;

6. To maintain confidential information from or about the buyer except
under subpoena or court order, even after termination of the agency
relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good
faith effort to find property for the buyer, except that a buyer'’s
agent is not required to seek additional properties for the buyer
while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7).
The affirmative duty listed in (7) can only be waived by written agreement
between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the
buyer is interested to other prospective buyers without breaching an
affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters
that are outside the scope of the agent’s expertise, including but not
limited to investigation of the condition of property, the legal status of the
title or the seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Represents More than
One Client in a Transaction

An agent may represent both the seller and the buyer in the same
transaction, or multiple buyers who want to purchase the same property,
only under a written Disclosed Limited Agency Agreement signed

by both seller and/or buyer(s). A signed Disclosed Limited Agency
Agreement is in addition to the required written listing agreement and
buyer representation agreement(s).

Disclosed Limited Agents have the following duties to their clients:

1. Tothe seller, the duties listed above for a seller's agent;
2. Tothe buyer, the duties listed above for a buyer's agent; and
3. To both buyer and seller, except with express written permission of
the respective person, the duty not to disclose to the other person:
a. That the seller will accept a price lower or terms less favorable
than the listing price or terms;
b. That the buyer will pay a price greater or terms more favorable
than the offering price or terms; or
c. Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters
that are outside the scope of the agent’s expertise.

When different agents under the same principal broker establish agency
relationships with different parties in the same transaction, only the
principal broker acts as a Disclosed Limited Agent for both buyer and
seller. The other agents continue to represent only their original party
unless all parties agree otherwise in writing. The principal broker and the
agents representing either party owe the following duties to both seller
and buyer:

1. Todisclose a conflict of interest in writing to all parties;

2. Totake no action that is adverse or detrimental to either party's
interest in the transaction; and

3. To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information
the agent knows or should know that failure to disclose would constitute
fraudulent misrepresentation.
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The information included in this document has been obtained from sources we believe to be reliable. While we do not doubt its accuracy, we have not verified it and cannot make any guarantee,
warranty or representation about it. It is your responsibility to independently confirm its accuracy and completeness. Any projections, opinions, assumptions, or estimates used are for example only and
may not accurately represent the current or future performance of the property. The value of any proposed transaction to you depends on tax and other factors which should be evaluated by your tax,
financial and legal advisors. You and your advisors should conduct a careful, independent investigation of the property to determine to your satisfaction the suitability of the property for your needs.



